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Dear Friends,
The Ninth issue of the Newsletter of the Alumni Association is ﬁnally here.
The same will be mailed to you online every quarter
Look forward to your valued inputs & request you to share success stories of JHC friends known to you.

Secretary
Jyoti N. Thakur
Alumni Association – Jai Hind College

LEARNING
FROM LEGENDS
– Mahesh Menda
Mahesh Menda found his niche in Dubai by supplying
equipment to some of the emirate's biggest companies.
The chairman and managing director of World of
Electricals, explains what it takes to succeed.
The Industrialist
“My parents and generations of Mendas before them,
were from Shikarpur from Sindh. Being Hindus they were
forced to leave everything, just before the partition of
India. They moved to Bombay just two years before I was
born. My father had the title of Rai Bahadur and he was
offered two apartments in a refugee colony for Sindhis
just outside of Bombay called Ulhasnagar. He refused
and told the government to give his apartments to two
needy families and in instead got himself a home in
Banganga, the low end part of Malabar Hill in Mumbai,
which is where I grew up along with my seven sisters and
three brothers.
“After losing my father, Rai Bahadur Bhojraj Menda,
when I was a younger teenager, my mother Shrimati
Shanti Menda raised us with the help of my eldest
siblings. I started working in the evenings after school at
the age of 13 in my family business, which dealt in wholesale and retail electronics. I continued working while attending Jai Hind
College. After graduation, I got a job at Tata Consultancy Services (TCS) as a management trainee. I was only intending to stay
there for a three month internship, but ended up there for three years, quickly rising up the ladder. After being offered a transfer
to Detroit, Michigan, I resign to pursue my MBA at Bajaj Institute, and then number-one business school in India. My mother
passed away, while I was in the middle of my MBA .
“Having three older brothers in my family business and having ﬁnished my MBA, I was keen to venture out on my own. I turned
down offers at Citibank and Tata Administration Services (H.O. of Tata Group) and after some research opt out to go to Gulf. I
refused offers from Saudi Arabia, Kuwait and Iran and fortunately was introduced to HH Sheikh Hasher bin Juma Al Maktoum,
who was the UAE Ambassador to Iran at that time. Sheikh Hasher invited me to come and meet him in Dubai in 1976, just before
I ﬁnished my MBA, as he was looking for a manager to head his businesses. We hadn't discussed salary or terms, but after my
MBA I took the plunge and moved to Dubai in June of 1976 with only $28 in my pocket, relying just on his verbal offer. I had
cautioned him that I would only be working with him for a year or so, as I wanted to start my own business, but he was
convinced that I would never want to resign.
“In those days, things were quite laid back. All Indians in Dubai knew each other, as they would all meet at the Indian Sports Club
in the evenings to play cards, snooker, billiards, badminton, tennis squash, and so on. It was a small community and making
friends with us. Attending the majlis of any ruling family member was a done thing, I would regularly go the majlis of HH Sheikh
Rashid Al Maktoum, the then ruler of Dubai, where he would share with the people his vision for the growth of Dubai.
“As a result of my ties to Sheikh Hasher, I had the opportunity of going into the desert often for falconry, camping, desert driving
and we had a lot of fun together. Of course, there was only one local TV station, channel 33, so we would sit and watch movies at
his house. They would show an English movie every night at 10:30pm. There weren't any regular newspapers at that time. Our
source for news was a bunch of papers stapled together by Reuters and circulated at certain known locations at the time.
“After exactly a year and a half working with Sheikh Hasher, I resigned and decided to start my business. I was 29 at that time,
and it was December 1978. When I told him I was resigning, he offered to be my sponsor. I was fortune to have Sheikh Hasher as
my sponsor at no cost. I didn't have any funding, though, which at ﬁrst was a hurdle. While most people got in touch with the
branch manager, I decided to make an appointment with the regional boss of the British Bank of the Middle East (BBME) himself
– a gentleman called Mr. Peter Mason. I just picked up the phone and spoke to his secretary who, to my delight, agreed to give
me an appointment. After some pleasantries I asked him for some banking facilities. Taken aback, he asked me why he should do
so. I then mentioned my family name, and pointed out that we had been banking with BBME in India for over 25 years. He
immediately picked up the phone to call the regional boss in Bombay to verify this. He then took my request and information
and asked if I had any collateral I hadn't, of course, so I just told him my name was all I had. He told me to make an appointment
with his secretary and come back to see him after 48 hours. When I returned he asked me if I was sure that only half a million
dirhams of facilities would be enough, I told him that it would be enough for time being but I would come back if I needed more.
Thus in 48 hours I had arranged my banking facilities and my trade licence, and I hired one employee and we started. In hindsight
it was pretty after all!
“I didn't really know what I was going to do at ﬁrst; my main objective was to stand on my own two feet and work for myself. I
knew if I went out there I would make it, but I didn't ﬁx any particular goal or target as such. I started my business with virtually
no plan and no money I my pocket. A lot of upcoming projects had been announced like DUBAL, Jebel Ali Power Station, Jebel
Ali Port and Free Zone, Jebel Ali Hotel, and so on, so I decided to get involved in the development of Dubai. At the time, Jebel
Ali was considered to be in the middle of nowhere. Even though access was difﬁcult, I started to go there every day, knowing
that they would require a lot of materials on short notice.
“I would be on those sites anywhere between 7am and 7:30am and I started meeting all the project managers and telling them
that I could supply them all the materials and equipment that they were running short of. Over time, I became friends with all of
them and they started giving me their requirements on daily basis. I would take these requirements back to town with me and
told my staff to meet there, where we would then go to all the shops and wholesalers, including the electrical shops, the
hardware shops, specialty equipment wholesalers, oil ﬁeld equipment suppliers and so on.I'd give them my requirements, tell my
staff to arrange to get the deliveries from them, and arranged from pick up drivers o deliver them for me. In the ﬁrst year alone I
made an unbelievable proﬁt of a million dirhams, which even for me was a big surprise. I got tremendous satisfaction in helping
the project managers meet their tough delivery deadlines on their important projects and in playing my part in Sheikh Rashid's
dream and grand visions for Dubai.
“In those days, I was sometimes luck enough to see the ruler himself on the site in Jebel Ali, and this gave me motivation and
inspiration to continue to work towards his vision. After seeing him on few occasions this motivated to get there even earlier
earlier for a chance of running into him again. This dream of the then Ruler has of course only been expanded upon by the great
vision and dreams of HH Sheikh Mohammed Bin Rashid Al Maktoum. It was a lot of hard work and long hours, but very
satisfying.
“Having been successful in Jebel Ali, overtime I also started going to Abu Dhabi. There were 10-12 Pathan drivers siting in the
Oud Market in Deira who I started working with and giving them all delivery notes on my behalf. To win them over, I always paid
them more than they asked for. For example, if they wanted to charge me 50 dirhams per delivery, I would pay them 60. This
strategy worked, and all the drivers started working for me as if they were own employees, and they would deliver for me
whenever I needed. E use to communicate via a tea shop in the market, where even owner of the tea shop was happy to allow
me to use his phone to call the drivers (remember there were no mobile phones then and landline phones were also hard to
come by) At the shop tea for all the drivers was always on me. This led me to become a big player in the supply business of
projects without having shops, warehouses and staff and I grew exponentially with zero overheads. All the shopkeepers started
to supply to me on credit.
“I think this was the ﬁrst achievement at that stage of growth. I had managed to become a key supplier to many projects
without major funding, a large staff roaster and warehouses. After a year years, I decided to stop running around, as I was keen
to start bidding on supply contacts directly for the government and large EPC contractors. I then started going to the utilities,
like Dubai Electricity Company, Sharjah Electricity and some of the ADNOC subsidiaries, and began bidding on government
tenders. I also went to India to major electrical equipemnt manufacturers and broght them to the UAE for the ﬁrst time. A year
years later, I realised I was facing quality and delivery issues and I didn't want to ruin my company's reputation as a reliable and
critical partner in Dubai. As a result I dropped my representation with them and started looking west. I began working with big
companies such as Asea (now ABB), BICC (British Insulated Callender's Cable) Siemens, Alstom, Roll-Royce and Hyundia Heavy,
and then moved into working in oil and gas sector.
Mahesh Menda, chairman, World of Electricals.
“I further expanded my selling equipment in India and Qatar. As my company grew, my name got known in the industry and very
large corporations started approaching me requesting my know -how and skills on projects such as power plants, desalination
plants, power projects, offshore platforms. And for the fabrications of ultra-large vessels. Some companies offered me large
annual sums to work with them on a retainer basis, which produced a much larger ﬁnancial reward if the project was completed.
“The most challenging thing I faced was ﬁnding competent people who I could train in my industry-retaining them was also a big
obstacle. I overcame this by hiring people who had a lot of experience and were about to retire or who had just retired.
For example an ex CEO of Rolls Royce for the Middle East was leaving
Dubai after 25 years; I hired him and gave him a great incentive by making
him a minority partner in part of the business. I hired such several senior
level people who added a lot of value, and at one point I had over 15 such
former senior executives on my retainer. All of them were working out of
their homes in the West or the Far East. I had to make sure they were given
enough incentives to continue working with me.
“Today we operate in the UAE, Qatar, India, Oman and Kuwait. We have a
presence in Dubai, Abu Dhabi and India, and partners in Korea, Italy and
Germany. We represent over 25 companies. We supply equipment in
electricity, oil and gas, telecom and water sectors. We also assist in building
consortiums for projects capitalizing on our local and global knowledge.
We maintain a family ofﬁce in Dubai where we handle investments in real
estate and private equity. And we also run a venture capital fund in New
York.
“In terms of our future plans, I recently started a water business in India. I
partnered up with the third largest water company in a specialized ﬁeld
from the United States and we build water plants in my home country. We
buy dirty or used water mostly from industries, recycle it in plants that we built on a BOOT (build own operate transfer) basis and
sell water (usually back to the industry) on a 20- or 25 year basis. We also have expertise in zero liquid discharge, which is good
for the environment, and I am in the process of starting this in the Gulf.
“It was not easy to become successful-but I do have some words of advice, Don't forget I grew up in Banganga, the low end part
of Malabar Hill in Mumbai, which is otherwise known to be a very prestigious area. I went to school by bus and sometimes even
walked back home to save the fare so that I could buy myself an ice cream. Meanwhile, I saw all my friends going to school in
their luxury cars. So from an early age I started to dream that one day I would have my very own Mercedes.
Having a dream is the ﬁrst key ingredient to success. Because I had this dream, I did everything in my power to see it through
the reality.
“The second piece of advice I have to make decisions and action them. There is no point dwelling on things as this will result in
wasted time and wasted opportunities that you will regret. At every stage of my life, I just took a decision – whether it was right
or wrong , I always just took the plunge. There are two different kinds of people in this world. Those who make things happen
and those who watch things happen. Be the person that makes something happen. The only wrong decision is not to make a
decision, as even the wrong decisions will always be a learning experience. In addition, having good communication skills is
crucial; so much inefﬁciency can be saved by effective communications. Finally having a good partner to share everything with
and who can help you is also an instrumental ingredient. My lovely wife Manju, who I married in 1979, has been there for me
every step of the way during my growth. There is truth in the saying that behind every successful man, there is a woman .
“In terms of my fondest memories, I have plenty. Back in November 1988, HH Sheikh Hasher took me to his head ofﬁce and
invited all CEO's

of the 25 companies in the group. He then announced that I was being appointed as acting chairman of Al

Fajer Group of Companies and would be sitting on his chair and they would all be answerable to me. At the time, this was a
major achievement and stepping stone. Being appointed chairman of a 100 bed charitable hospital in Mumbai was another major
achievement in my life. Having said that, the restructuring of the hospital that I initiated over the last few years has given me a
greater sense of achievement than being appointed as chairman.
“In 2014, I was selected to give the presidential address at a top MBA school in Chennai, where I spoke to the graduating class.
This was extremely well received by the audience of the students and their parents, and other distinguished guests. I have been
invited to speak at several other notable events as a chief guest, and my motivational speaking always gives me a great sense of
achievement and accomplishment. Otherwise, of course there were achievements like winning a couple of large orders in my
business. This year I was selected as a distinguished alumnus from my alma mater Jamnalal Bajaj Institute of Management
Studies (JBMIS) during their Golden Jubilee Celebrations. This was a really great achievements as I was one of just eight
students to be given this honor out of the 50 - year history of MBA students graduating from the institute.
“To me, growth, and success are not just about money. My wife, Manju, and I have always given a lot back along the journey and
have now come to a point of giving back to society much more than before. I am already a permanent chairman of a 100 bed
charity hospital in Bombay. In ten year's time I want it to grow to be at least a 500-bed hospital. When I saw charity, I don't mean
as stated by the law in India.(where if 10-20 percent of the patients are treated at subsidized rate it is automatically termed as a
charity hospital) We have more than 80 percent of the patients treated on a subsidized basis or totally free.
“I am leaving all future growth of my businesses to my three children; my daughter, has already started a new venture in Dubai
and my elder son, is deeply involved in my core business. My youngest son, Vinay, has already started a venture capital fund in
the United States. I don't see retiring myself any time soon, I hope still to be involved in supporting my childrens work and
ventures. In addition, I look forward to spending time with grandchildren and also devoting more time to my hobbies: golf,
bridge, food, and of course, travelling.”

DR. NATASHA DOSHI
- THE ACTRESS DIARY
This phrase very close to my heart because I think it embarks my journey the journey of a child with a dream & ﬁre in her belly to achieve it all.
When I was growing up, I realised I wasn't like other kids. While most kids
wanted to play, I wanted to learn different ways to perform & be on stage.
Stage fear was a foreign concept to me. As cliche as this sounds, I am most
alive when I'm on stage & at my peak happiness when I'm performing. My
mother noticed my love for acting & dancing & thought to give it a shot.
With zero contacts & no ﬁlmy backing or background, my journey began. I
started auditioning & began acting when I was 8 years old. I did small parts
in Hindi television serials & advertisements. The ﬁrst time I was on set, I
knew this is what I want to do. This is
where I want to age. I started working
everyday towards my dream of becoming
an actress.
However, that wasn't the only interest I
had. As I kept growing I realised how much
science intrigued me & I knew
educationally, this is what I wanted to
pursue. I tried balancing my extra
curriculars with my studies all through
school, college & ﬁnally dental school. It wasn't an easy ride, there were some great highs, some
terrible lows but what helped me get through this roller coaster was to have a strong support
system. Even today, I consider it a blessing & my fortune to have the most supportive dean,
principals, professors & my parents who always helped me believe in myself & taught me that nothing is impossible. There were
days when I got stressed about how I would manage it all, but their belief in me, aided me & has got me to where I am. I can
never thank them enough. To have somebody believe in your talent, your hard work & you is one of the greatest feeling.
When I studied in Jai Hind, I was a SYJC Science student who was studying for every possible medical entrance exam,
representing the college for inter college events & at the same time being a contestant at Miss Kerala. I won the Miss Talented
title. These little milestones helped me inculcate two principles in my life - hard work & passion have no substitute. If you truly do
what you love, you will love what you do. Your work will never feel like a burden then.
After Jai Hind, I went on to studying dentistry at Dr. DY Patil University, School of Dentistry. I
completed my graduation 3 years ago. I yet pursued acting during dental school, I did
however take a break when I was in my third year & ﬁnal year & resumed acting when I began
internship again.
So far, I've worked in Telugu & Malayalam movies. I've also been a part of a Chinese television
series.
My Telugu movie, “Jaisimha” which marked my Telugu debut was a blockbuster which
completed 100 days at the box ofﬁce. I recently won - Best Performance Female for the
same at the Vendithera & MAA Film Awards ( Maa - Movie Actor's Association ).
I hope to make a mark in Bollywood soon & I am working towards it.
It has been one heck of journey but truth be told, picture abhi baki hain mere dost.
My heroine journey has just begun.

COMMENTS PAGE
Hiren Gosalia

"Excellent, 'The Jai Hind Wheel' is Accelerating' under your Leadership Jyoti. Moving from Strength to Strength"
Best of Luck.

Dr Vinay Deshmane

Dr Shamsah Sonawalla

"Thanks...its a greatest read and very well presented"!

“Thank you! Very nicely done"

Sangeeta Tajne

"Very nice, feeling proud to be a part of Jai hind family & thank you for sharing this with me"

INVITATION TO BE
A MEMBER OF
ALUMNI ASSOCIATION
Alumni Association Jai Hind College invites all to be a part of Alumni Association.

PRIVILEGES & ENTITLEMENTS:

MEMBERSHIP FEES

1) Life-time Membership of Alumni Association.

1. Life Member: Rs.3000/-

2) Access to the Data Base of Past Alumni

2. Graduating Class: Rs.1500/-

3) Entry to all Events hosted by Alumni Association such as
Annual Reunions, Networking Meets, Celebrity Talks etc.
4) Employment/ Business Opportunities by linking with well
placed Alumni from different walks of life.

Note : For further details contact Alumni Den, Ground
Floor, Annexe Building or visit our website
www.jaihindalumni.com

5) Identity Card conﬁrming permanent connectivity with your
Alma Mater.
6) Memento/ gift from Alumni Association.

Sd/Secretary
Alumni Association – Jai Hind College

Register at the earliest & stay connected forever.
It is Your Moral Responsibility.

AWARDS & ACHIEVEMENTS
Ms. Vispi Balaporia
We are proud of our former Vice Principal , Head of
Department of English & Advisory Member of the
Managing Board , Ms Vispi Balaporia for being the
ﬁrst woman to be appointed as President of the
ASIATIC SOCIETY.

Ms.Preeti Jhangiani
Our Alumnus Ms Preeti Jhangiani received the "Asia
One Black Swan Award 2019-20" for women
empowerment for her work with Acid victims and for
the continued success as Managing Director of her
company Swen Entertainment Pvt Ltd.

Business Awards and
Summit 2019 –

Mr. Rohit Jasuja (3R Advertising)

The coveted Global Leaders Awards aim to recognize and reward excellence across all sectors, private, public and charity. For those who
have worked smarter than their competitors to create a business edge, these awards provide an unrivalled platform to communicate
their success and win accolades across the Eastern Asian Zone.
Global Leaders Awards (Business Award & Summit 2019) was held on 15th to 17th November 2019 at Baku, Azerbaijan (Europe), With ET
Now as the Media Partner and over 250 delegates coming together with peers and Business Leaders from pan Eastern Asia. Coveting for
just 30 top awards, the starting number of entries were 3000 across various categories. The eminent global jury team trimmed the
number to 300, factoring in the innovation, work culture, efﬁcacy, uniqueness and various set parameters. Post these 300, began the
actual task of case presentations which lead to the top 30 being chosen. 3R Advertising, represented by Mr. Rohit Jasuja (Jai Hind Batch
of 1992 Science) was handed the task of spearheading the jury presentations.
Based on the Augment reality work done for an OTC brand for their “Paan ﬂavour” and for creating a global platform of “Body
Ergonomics via a selﬁe”, a classic example of Out of the box thinking met Cutting Edge Technology, 3R Advertising was chosen and
awarded as the “Most Emerging Advertising & Marketing Company of the Year”.

KIRAN VICTORY
REPORT
SDU REPORT
A Dream Debut Year for Jai Hind
College at KIRAN, a festival organized
by KC College on 18th & 19th of
September 2019, culminated in the
JHC contingent emerging victorious,
driven by dedication, aspiration and
determination of everyone belonging
to CC 149. Termed as the most pro
active contingent by the organizing
team, our college team showed great
grit and enthusiasm throughout the
two days of the festival. Every
performance by the college took us one step closer to the trophy and hence our
fearless participants gavethe best to achieve it. The victory was only possible
because of the collective efforts of students across faculty, facilitated by the able
organizing committee of the college cultural committee SDU. A Victory to be
dedicated to all the participants who weren't ready to rest until they gave their
best and became a part of this drive towards creating history. Our dramatists,
musicians and dancers
bagged the
PERFORMING ARTS
TROPHY, our amazing
artists swayed their
paintbrushes and made
sure that the FINE ARTS
TROPHY was only ours claim. Lastly our contingent which was probably
louder than two atomic bombs crashing together brought home the PR
trophy for effortlessly cheering for not only our participants but also
boosting the morale of our opponents and keeping the sportsmanship
alive. Finally, the SOCIAL AND DRAMATIC UNION made the College
proud by bagging the OVERALL WINNER'S TROPHY at KIRAN 2019.
The chant: AAGAYA HAI APNA TIME- CC 149 came true as we showed
to Mumbai that we are best at absolutely everything.

CONGRATULATIONS
SIMRITHI BATHIJA
Congratulations to Simrithi Bathija. Sindhi girl who is
new Glamanand Miss India International 2019. She did
schooling from Sacred Heart School near Ulhasnagar
and pursuing Bachelor in Mass Media from Jai Hind
College, Mumbai. Wishing her all the very best...

WE ARE PROUD
OF OUR ALUMUS

PAYAL NANJIANI.........A ﬁrst hand account.

"I had the opportunity to appear in TOI today. I wanted to take this opportunity to say a Thank you to Jai Hind College for all it had
done for me.Also my book on leadership had been released here by a premier publisher of NewYork making me the only Indian
American woman speaker and author here. Sharing these details with you and hoping the students at Jai Hind feel inspired and know
the value of our College.
In an interview that I had given recently, I remember mentioning that from the time I heard about Jai Hind college, I had decided to
join it. So happy & proud to be an Alumnus "

ALUMNI
SPEAK
NIHAR SANTOSH DEORUKHKAR

NIHAR SANTOSH DEORUKHKAR
Assistant Executive Engineer, Mumbai Port Trust
B.Tech( Civil Engineering),-Gold medalidt from Veermata Jijabai
Technological Institute.
B.A (Public Services)
Proud Alumnus of JaiHind Junior College-Batch 2013
Ranked ﬁrst in the state of Maharashtra in Electronics subject in HSC
exam.
Coffee Club, cofounder-a platform for youth development
1) What is your fondest memory of college ?
There are many. To name a few, excitement to perform electronic
experiments carried out in the lab. Although we had to report early
at 7 the thrill to learn and experience new things was fun.
Secondly the recognition my college gave me for securing ﬁrst rank in
HSC in Maharashtra was a motivational booster.
2) Your favourite hangout spot in college?
My favourite hangout spot was sitting on steps opposite the
auditorium with my friends eating our favourite veg frankie
3) Your favourite Professor?
Difﬁcult selection. Francis Cuthino, Electronic Professor. I adored his
commitment to teaching, easily accessible and humble nature
4) Your message / advice to the current students?
One should enjoy each phase of life. It is possible to balance
between academics & social activities. College is fun & gives us the
opportunity to develop our personality.

SWATI BHAVIK SHAH

SWATI BHAVIK SHAH
Teacher in Biology for Junior college since 2002.
She completed her B.Sc in Botany from Jai Hind College(Ranked 3rd in
college at B.Sc and 1st in Botany)., M.Sc in Plant Biochemistry from
Institute of Science(Ranked 1st in college and 2nd in Mumbai University)
& B.Ed from Bombay Teachers training College(BTTC) winning the all
round excellent students trophy and gold medal for outstanding student
of the year.
1. What is your fondest memory of college?
The lectures delivered by our most Beloved Prof.N.W.Shivdasani Sir
(Shivi Sir).
2. Your favourite hangout spot in college?
As a student then, it was the Ladies common room which was
located on the 4th ﬂoor of the main building and now as a Teacher,in
the laboratory and classroom amongst my children(students).
3. Your favourite Professor in college?
Prof.N.W.Shivdasani Sir & Mrs Vispi Balaporia Ma'am
4. Your message/advice to the current students.
The one who asks a question during a class is a fool for ﬁve minutes;
the one that doesn't ask is a fool forever. Achieving the goal will be
hard, it will be exhausting, and sometimes it will be lonely, but it will
be worth while. The harder you work , the more luck you'll seem to
have. Success is the sum of all efforts , repeated.
Impossible says I'm possible. So relax and trust the motto of our
college,”I WILL AND I CAN”

MANJU TALREJA MENDA

Manju relocated to Dubai in May 1979, where she now resides with her family.
Manju spends the bulk of her time in Dubai, but also shuttles between Mumbai
and New York. Manju has 3 children:
Sumati, Mukund and Vinay. Her son Mukund is married to Shirine.
Manju enjoys gardening, ﬂower arrangements, vegetarian cooking, travel, bridge
and Hindu philosop.
Manju was on the committee for a charity gala dinner organized in support of the
United Nations World Food Program. The dinner raised a net sum of AED 1.1
Million, an unprecedented amount raised at a single private event.
Manju served as a member of a committee under the Indian Consulate that
provided ﬁnancial assistance to needy women and children from the Indian
community in the UAE
Manju pursued her Masters at Jai Hind from 1977-1979
She completed her Bachelor's in Science in 1977with a major in Chemistry and
minor in Botany

1) What is your fondest memory of college?
Manju's fondest memories in college involved spending time with her friends
at the neighboring eateries and street food joints around the campus, which
she would frequent after class. She also remembers going on fun picnics and
botanical excursions.
2) Your favourite hangout spot in college?
Inside the college grounds, her favorite spot was the Greenhouse area. Also,
she would often sit in the girl's common room for lunch with her friends,
where they would all share their meals delivered by the dabbawallas.
Manju thoroughly enjoyed her time as a master's student as she was one of
just 4 students in the class, and therefore there was a lot of bonding between
them. However, Manju was not able to sit for the ﬁnal exams as she got
married and had to relocate to Dubai.
3) Your favourite professor?
Professor Lalwani, Manju's Organic Chemistry professor, was her favorite.
Additionally, after marriage, Manju and her husband Mahesh shared an
excellent relationship with Mr. Shivdasani, who became a great friend over
the years.
4) Your message/advice to current students?
My advice to the students would be , enjoy life ,make friends, take part in
activities, socialise with people as they say all work and no play makes Jack a
dull boy . These days will not come back .

APPEAL TO
THE ALUMNI
Dear Alumnus,
Greetings from the Alumni Association
We request you to share interesting stories, articles, happenings, achievements, awards & news related to Alumni of Jai Hind College
that can be published & circulated
An earnest request to help us in this endeavor.
Secretary
Jyoti N. Thakur
Alumni Association – Jai Hind College
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Note : For further information please visit our alumni website
www.jaihindalumni.com; facebook, twitter &instagram
Contact : For further details contact Alumni Den, Annexe Building, Ground Floor.
Email Id : jyoti@jaihindalumni.com Tel : 22 22873340
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